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Project financing

Growth requires capital.

Start-up companies require capital.

Innovations require capital for commercialisation.

New commercial plants and production facilities require capital.

The capital market is international, mostly even global.

Traditional financing systems (banks) shy the risk.

Venture Capitalist financing risks entrepreneurial development

Expertise of business in question is not readily available.

The established system is more like “followers” than “pioneers”

Access to the capital market is difficult.
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Our financing capability

We are able to offer access to the capital market, in order to secure project financing in

a similar way that a bank will award a loan, but with different mechanisms.

What does this approach imply?

• Significantly lower certification / process costs (about one tenth)

• Better understanding of project and corresponding markets

• Project is independently rated by an agency

• Holistic project and risk management is applied

• High project financing capability

• Capital availability for approved projects within 3 months
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The modalities
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What could be financed?

• Large investments of e.g. infra structure projects, production facilities

• Growth investments for growing markets

• Innovation investments where selected customers are willing to wait for specific developments

• Licensees, where licenses for business expansion is fully financed

Controlling

Steering
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Contact

MATRIX Strategic Solutions AG and its subsidiaries work closely with a number of affiliated partners
and the Geneva Group International, in order to offer their clients the closest regional support
possible, while combining global experiences, innovation and creativity for optimal growth.

Head Office:

MATRIX Strategic Solutions AG

St. Antonsgasse 4, P.O. Box 1435

CH 6301 Zug

Switzerland

Email: cm@matrixstrat.com

Tel: +41 – (0)41 – 710 9270

Fax: +41 – (0)41 – 710 9269

MATRIX Strategic Solutions and EPOTECH are registered trade marks of the

MATRIX Strategic Solutions AG Group of Companies

Geneva Group International:

Forsterstrasse 70

CH-8044 Zurich

Switzerland

Phone +41 (0)44 256 18 18

Fax +41 (0)44 256 18 11

E-Mail info@genevagroup.net

URL http://www.genevagroup.net


